Investment
Services
Dario
Svidler

Partners CRE
Partners CRE
The Team

$1.5B+
Total Sales

5,000+
Total Units Sold

600+
Transactions

2

TABLE OF

CONTENTS
Partners CRE
Buyer Profile
Marketing Plan
About Agent
Closed Deals
Featured in the Media

3

Partners CRE

This opinion of value and marketing proposal is being presented by Partners CRE.
This report details physical aspects of the subject property, surveys of comparable market data and a market overview of
the subject property. It also contains our marketing strategy and the recommended list price.
The author of this document has personally conducted surveys and interviews with property managers, property owners,
buyers, sellers and brokers of the properties surveyed with regard to: comparable rents, comparable sales, current market
capitalization rates/gross rent multipliers and criteria of investors’ expectations.
All figures included herein are approximate and all data were received and/or developed from sources deemed reliable.
However, no guarantee or warranty, expressed or implied, is given. The reader is encouraged to conduct his/her own
independent due diligence and to independently verify all information/aspects relating to this report.
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Partners CRE
Partners CRE is a National investment real estate advisory and
brokerage firm, based in Beverly Hills, specializing in the sale
of income producing properties. The Firm’s management has
overseen the successful sale and closing of approximately 5,000
apartment units, and 1,000,000 square feet of office buildings
and retail centers.

Partners CRE’s mission is to provide its clients with the best
personalized representation, coupled with state-of-the-art
market knowledge and expertise. This is accomplished by our
unique system of area and product specialization where each
advisor is thoroughly knowledgeable about his/her own
geographic area and has developed an unsurpassed degree
of product expertise, backed by a state-of-the-art internal
infrastructure complete with the latest in industry’s analytical
tools.

Impacting the Buyer’s Decision
Partners CRE has consistently demonstrated its skill at making a market for income properties. The large number of
owners and investors who repeatedly do business with Partners CRE agents serves as a testimony of our success in
matching buyers and sellers.
In making a market for income property, Partner CRE’s system offers the following features:

Market Information

Locate Financing

Partners CRE’s investment brokers conduct market surveys that
can provide an accurate estimate of a property’s current value. A
comparison of the market areas served by the company enables
an investor to assess the desirability of moving equities from
one market to another.

Partners CRE’s brokers can provide investors with a review of
alternative methods of financing. Because of the volume of
business that the company generates within the lending
community, Partner CRE is ideally suited to find the optimum in
available financing.

Database

Valuation

Partners CRE maintains computer records of all property
transactions. Its database, which is accessible in terms of size
and type of property, location and leverage, allows its brokers to
instantly locate a large number of proven reputable purchasers.

The Company takes a position on price when the seller’s
property is put on the market. Each of our brokers believes that
the listed price should be looked upon as the selling price, not as
the starting point for negotiations.

Investment Services
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Partners CRE
Organizational Chart

Dario Svidler
Executive Vice President

Peter Svidler
Operations Manager

Stephany Lin
Marketing Manager

Investment Services

While acting as Seller’s exclusive representative, PCRE will handle direct contact with
potential buyers and deal with multiple inquiries and offers from other brokers and
buyers. PCRE will be the point of contact for the Seller and will be responsible finding
and qualifying potential buyers and making the transaction go as smoothly as possible.
Additional responsibilities will include directing advertising, handling broker information
distribution, and the production of the marketing brochures, mailers, and other sources
of advertising; as well as direct communication with the seller concerning the property’s
status. Other Keller Williams Commercial agents (as well as the entire brokerage community) will actively market the property to obtain the highest price for the property.

The services provided by the office staff will include production of marketing materials,
coordinating aerial and ground photography, communicating with clients, maintaining
online presence for PCRE and PCRE listings, reviewing available government and private
documentation for properties, preparing property disclosures, overseeing the completion
of required paperwork for Listings and Transactions and ensuring smooth progress from
listing to closing.

Partners CRE | KWBH
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Partners CRE
Buyer Profile
We are in continuous communication with most of the
active buyers for commercial property in Southern California and
surrounding areas. However, this buyer pool is always shifting
and it takes a marketing process and a team to make certain all
potential buyers are accessed.

We feel that it is critical to work closely with the client to
formulate a specific marketing plan for any specific asset.
Various factors and market conditions obviously impact
the approach. The ultimate goal is to provide our expertise
and input while focusing on fulfilling the client’s needs.

As important as our ability to access exchange buyers,
in many cases, we are directly impacting their buying decisionmaking process. Under current market conditions, there will be
“significant interest” in the subject property. The critical component is to orchestrate a buying “environment” and mold the
process so that through the amount of qualified activity on the
property (legitimate offers) we can significantly enhance the seller’s
ability to influence the negotiating process. This impacts price, due
diligence periods, sensitivity to questions about operating history,
physical issues and requests for any representations and warranties,
etc. It is our job in representing a seller to place the seller in the position of strength, while maintaining a quality relationship with the
potential buyers. Representing the seller’s interest on an exclusive
basis is more effective and results in achieving a substantially higher
price than offers coming direct to the seller.

By implementing the elements of the marketing plan that follows,
we were able to create an environment that can result in heightened
Buyer demand and ultimately sales. By creating a competitive
“bid-like” atmosphere, we can raise offers and achieve the highest
price possible for any specific asset.

It is critical to express to the potential buyers the limited number
of opportunities they may have to purchase this size, location and
age of the asset. The marketing package should emphasize these
aspects. Considerable face-to-face interaction will determine
the extent to which these emotional elements can impact the
pricing. We feel this is critical and requires a skilled marketing
team. Face-to-face impact with real time market information and
supporting market data is critical.

Investment Services

Exposure to potential purchasers of a high quality asset should
be achieved through an experienced and informed agent. Agents
of Partners CRE have closed billions of dollars in sales. Through
this process, we have formulated an approach to marketing
which maximizes the benefits of exposure and competition, while
minimizing the impositions to the owner and their management team. These elements are implemented through a short and
direct communication channel to the potential buyers and
an understanding regarding the sensitivity of the ongoing
operation of the property. This approach has been very gratifying and
productive for our clients.

Partners CRE | KWBH
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Partners CRE
Marketing & Closing Process
The marketing process, once approved by the seller, will proceed in an organized and sensible
manner. The following general steps will be implemented:

A

Agree on pricing

F

B

If desired by the Seller, a Property inspection with owner or
the on-site manager and recommendations for pre-marketing positioning of the property. Evaluate operations and
physical aspects of the project and focus on preempting any
anticipated objections.

Receive and evaluate offers for the owner’s review.
We anticipate receiving five to six quality offers. Help
manage process of selecting “best buyer.”

G

Interview potential buyers regarding perception of the
market and asset (i.e. underwriting, sensitivity to physical
issues, etc.). We want to eliminate any surprises, which may
cause a false start.

Prepare marketing brochure and collateral sales material
showing why subject property should command a premium
price. (Five working days)

H

Negotiate offers to achieve the highest price and terms.

I

Move to contract.

C

D

Obtain approval of client for brochure format and content.
(Two working days)

E

Implement elements of the marketing timeline.
(See next page.)

Closing Process

C

Ensure all time deadlines are adhered to.

A

Enter into contract and assist in managing contingency
removal.

D

Coordinate the transfer of title with client’s attorney.

B

Manage all inspections and exchange of documents.

E

Follow-up on all post-closing activities with Seller and Buyer.

Investment Services
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Partners CRE
Marketing Timeline

Marketing Action

Wk
1

Wk
2

Wk
3

Wk
4

Wk
5

Wk
6

Wk
7

Wk
8

Wk
9

Wk
10

Wk
11

Wk
12

Create a Proposal (Prior to Week 1)
Prepare Postcard & Email Mock-up (Prior to Week 1)
Postcards Approved & Ordered
Postcard Mailed
Brochure Finalized & Approved
Client Approval of All Marketing Materials
Call Potential Buyers
E-mail Blast to Principal/Agent/Broker Database
Office Presentation
Client Follow-up
Client Marketing Report
Postcard Recipient Follow-Up Calls
Property Placed on Company Website
Property Placed on LoopNet, CoStar, CREXI, MLS
Press Releases Sent Out
Follow-Up Email Blast
Presentation at Broker Forums
In-Person Listing Review
Seller Suggestions

Investment Services
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Partners CRE

There are many other aspects of the marketing process that we may customize for the owner. We have direct contact
with all active purchasers and understand their current buying parameters.
For the benefit of sellers, the Partners CRE system provides access to:

A

A process of tracking closings that enables us to identify and contact new buyers entering the market. This
process also allows us to identify other brokers who are effectively representing buyers.

B

The agents who comprise our system have closed deals, have business relationships or have been in
contact with the vast majority of potential investors of income property in our servicing areas.

We tailor our marketing plan with the Seller’s interests in mind. Each client has a different agenda as to how properties
should be presented to the market. With other clients, we have implemented alternative marketing suggestions and ideas
that can be implemented at the Seller’s discretion. These include: videotaped buyer packages, aerial photographs, Internet
listings, postcards, etc.

Investment Services

Partners CRE | KWBH

10

Partners CRE
Confidentiality and Disclaimer
All materials and information received or derived from KW Commercial its directors, officers, agents, advisors, affiliates,
and/or any third party sources are provided without representation or warranty as to completeness, veracity, or accuracy,
condition of the property, compliance, or lack of compliance with applicable governmental requirements, developability or
suitability, the financial performance of the property, the projected financial performance of the property for any party’s
intended use or any and all other matters.
Neither KW Commercial its directors, officers, agents, advisors, or affiliates makes any representation or warranty,
express or implied, as to accuracy or completeness of the materials or information provided, derived, or received. Materials
and information from any source, whether written or verbal, that may be furnished for review are not a substitute for a
party’s active conduct of its own due diligence to determine these and other matters of significance to such party. KW
Commercial will not investigate or verify any such matters or conduct due diligence for a party unless otherwise agreed
in writing.
EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.
Any party contemplating or under contract or in escrow for a transaction is urged to verify all information and to
conduct their own inspections and investigations including through appropriate third-party independent professionals
selected by such party. All financial data should be verified by the party including by obtaining and reading applicable
documents and reports and consulting appropriate independent professionals. KW Commercial makes no warranties and/or
representations regarding the veracity, completeness, or relevance of any financial data or assumptions. KW Commercial
does not serve as a financial advisor to any party regarding any proposed transaction.
All data and assumptions regarding financial performance, including those used for financial modeling purposes, may
differ from actual data or performance. Any estimates of market rents and/ or projected rents that may be provided to
a party do not necessarily mean that rents can be established at or increased to that level. Parties must evaluate any
applicable contractual and governmental limitations as well as market conditions, vacancy factors, and other issues in order to
determine rents from or for the property. Legal questions should be discussed by the party with an attorney. Tax questions
should be discussed by the party with a certified public accountant or tax attorney. Title questions should be discussed
by the party with a title officer or attorney. Questions regarding the condition of the property and whether the property
complies with applicable governmental requirements should be discussed by the party with appropriate engineers,
architects, contractors, other consultants, and governmental agencies. All properties and services are marketed in
compliance with all applicable fair housing and equal opportunity laws.
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Partners CRE
Agent

Dario Svidler

Executive Vice President

818.653.2663
dario@svidlercre.com
DRE 01884474

Dario Svidler grew up with Real Estate all around him. Dario’s father, a Structural Engineer and General Contractor, and his mother, an
Architect, would take Dario to their job-sites all throughout his childhood.
With experience in all facets of the Construction and Real Estate Businesses, ranging from Commercial and Industrial to all types of
Residential, Dario has sold in excess of $500 million in Real Estate and is well on his way to doubling that number.
Dario’s talent for finding Value-Add Properties has made him an indispensable asset to a select group of Clients and Investors looking to
add higher-yielding properties to their portfolios.
Dario is a member of the Real Estate and Construction Division of the Jewish Federation and an alumnus of the American Jewish University.
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Notable Closings: Multifamily

Partners CRE

12960 DRONFIELD AVENUE
SYLMAR
$29,400,000 | 200 Units

525 N ADAMS STREET
GLENDALE
$17,600,000 | 32 Units

12916 MOORPARK STREET
STUDIO CITY
$5,850,000 | 17 Units

7735 HOLLYWOOD BLVD
HOLLYWOOD
$9,350,000 | 56 Units

125 S. AVENUE 53
HIGHLAND PARK
$5,600,000 | 36 Units

3510 CLARINGTON AVENUE
PALMS
$4,800,000 | 17 Units

Investment Services
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Notable Closings: Multifamily

Partners CRE

343 N AVENUE 52
HIGHLAND PARK
$5,630,000 | 33 Units

356 S RAMPART BLVD
LOS ANGELES
$4,325,000 | 29 Units

20615 VANOWEN STREET
CANOGA PARK
$4,250,000 | 25 Units

1264 N HARPER AVENUE
LOS ANGELES
$4,500,000 | 14 Units

9929 SEPULVEDA BLVD
LOS ANGELES
$4,100,000 | 23 Units

6635 WILKINSON AVENUE
NORTH HOLLYWOOD
$3,850,000 | 17 Units

Investment Services

Partners CRE | KWBH

14

Notable Closings: Multifamily

Partners CRE

6200 HAZELTINE AVENUE
LOS ANGELES
$3,650,000 | 36 Units

829 N. BUNKER HILL AVENUE
CHINATOWN
$4,825,000 | 14 Units

11661 ERWIN STREET
NORTH HOLLYWOOD
$3,175,000 | 18 Units

1616 N. NORMANDIE AVENUE
EAST HOLLYWOOD
$3,360,000 | 36 Units

21024 BRYANT STREET
CANOGA PARK
$3,200,000 | 20 Units

1545 S FAIRFAX AVENUE
LOS ANGELES
$6,835,000 | 10 Units

Investment Services
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Notable Closings: Multifamily

Partners CRE

1008 S ORANGE GROVE AVENUE
LOS ANGELES
$7,000,000 | 17 Units

8833 CYNTHIA STREET
WEST HOLLYWOOD
$6,050,000 | 5 Units

1641 CRENSHAW BLVD
LOS ANGELES
$3,435,000 | 16 Units

123 N. MAPLE STREET
BURBANK
$3,185,000 | 9 Units

4636-4648 FULTON AVENUE
SHERMAN OAK
$5,800,000 | 18 Units

727 S. MARIPOSA AVENUE
LOS ANGELES
$6,650,000 | 40 Units

Investment Services
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Notable Closings: Land

Partners CRE

3704 DUNN DRIVE
PALMS
$3,200,000

1819-25 N. NEW HAMPSHIRE
LOS FELIZ
$3,450,000

SANTA MONICA BLVD
WEST HOLLYWOOD
$11,500,000

511 N. FLORES STREET
WEST HOLLYWOOD
$3,000,000

611 N. VIRGIL AVENUE
VIRGIL VILLAGE
$4,100,000

MELROSE PLACE
WEST HOLLYWOOD
$21,000,000

Investment Services
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Notable Closings: Retail

Notable Closings: Land

Partners CRE

4339 BERRYMAN AVENUE
LOS ANGELES
$6,000,000

2859-2883 FRANCIS AVENUE
KOREATOWN
$7,750,000

CROFT AVENUE
WEST HOLLYWOOD
$2,850,000

GROCERY ANCHORED SHOPPING CENTER

RED ROBIN
LAWRENCEVILLE, GA
$1,867,000

7-11
SAN FERNANDFO
$1,115,000

OWASSO, OK
$14,150,000

Investment Services
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Notable Closings: Retail

Partners CRE

2626 LACY STREET
LINCOLN HEIGHTS
$20,000,000 | 90,000 Sq Ft

TUJUNGA OFFICE
STUDIO CITY
$5,400,000

SPINNING STUDIO
SHERMAN OAKS
$1,350,000

APPLEBEES
ONTARIO
$5,365,000

COFFEE BEAN
WEST HOLLYWOOD
$7,750,000

VICTORY BLVD
NORTH HOLLYWOOD
$3,400,000

Investment Services
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Notable Closings

Partners CRE

Investment Services
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Notable Closings

Partners CRE
2626 Lacy St

90k SF Industrial

5544 Bonner Ave

3 Units

525 N Adams St

32 Units

843 N Alfred St

4 Units

11550 N 135th E. Ave, Owasso, OK

Retail

1145 E Compton Blvd
6200 Hazeltine Ave

36 Units

525 Adams St

32 Units

1819-25 N New Hampshire Ave
829 N Bunker Hill Ave

1239 Beachwood Ave

2 Units

7735 Hollywood Blvd

56 Units

1616 N Normandie Ave

12916 Moorpark St

17 Units

415 Loma Dr

7224 Indepence Ave
343 N Avenue 52
820 Cory Dr
125 S Avenue 53
1825 New Hampshire Ave
3510 Clarington Ave

5 Units
32 Units

Commercial

5544 Bonner Ave

8 Units
14 Units
3 Units
36 Units
9 Units

21024 Bryant St

20 Units

1205 N Hayworth Ave

10 Units

9958 Regent St & 3710 Dunn St

8 Units

37 Units

321 N Bixel St

9 Units

Land

231 W 27th St

53 Units

6 Units

17 Units

1638 N Cahuenga Blvd

5914 Vineland Ave

4 Units

1264 N Harper Ave

14 Units

1020 N Laurel Ave

9 Units

854 Westmount Ave

2 Units

450 S Roxbury Dr

2 Units

356 S Rampart Blvd

29 Units

839 S. La Brea
20615 Vanowen St
849 N Alfred St
9929 Sepulveda Blvd
802 N Harvard Ave

Commercial
25 Units
4 Units
23 Units
4 Units

6800 West Blvd

Retail

4526 Coldwater Canyon

16 Units

1631 N Harvard Blvd

9 Units

1656 Ricardo St

4 Units

1136 E 3rd St

8 Units

5340 Denny Ave

9 Units

127-133 S Park View St

8828 Memory Park Ave

26 Units

336 Avenue 57

6635 Wilkinson Ave

17 Units

3330 S Peck Ave

Investment Services

24 Units

28 Units
8 Units
13 Units

Partners CRE | KWBH
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Notable Closings

Partners CRE
1253 64th St

14 Units

2405 W 18th St

19 Units

4920 Echo St

20 Units

5014 Melrose Ave

42 Units

6072 La Prada
424 South 44th, Mount Vernon, IL
730 Centinela Ave

7 Units

4 Units

Retail

7352 Vista Del Monte

12 Units

Industrial

559 N Alexandria Ave

8 Units

8930 Van Nuys Blvd

19 Units

4700 St. Charles Pl

3 Units

1825 N New Hampshire Ave

1661 Echo Park Blvd

5811 Harold Way

14 Units

945-989 N San Antonio Ave

17 Units

Units

1102 S Cochran Ave

2 Units

5425 Denny Ave

8 Units

1601 N Hobart Blvd

13 Units

1325 S Roxbury Dr

4 Units

2832 St George St

9 Units

5555 Bonner Ave

31 Units

3845 Motor Ave

8 Units

8912 Sepulveda/15431 Rayen St

2829 Hyans St

11 Units

3625 Regal Pl

1250 Scenic Hwy, Lawrenceville, GA

Retail

1341 E Avenue R

17 Units
2 Units
14 Units

1538 W 205th St

4 Units

1021 N Ogden Dr

7 Units

820 Cory Dr

6 Units

1331 N Poinsettia Pl

8 Units

1631 N Harvard Blvd

9 Units

654 N Manhattan Pl

Land

11281 Huston St

8 Units

4444 Fulton Ave

4 Units

1515 W 207th St
1440 Curson Ave
622-32 N Virgil Ave
1239 Beachwood
1423 S Magnolia Ave
1702 Alta Ave
5139 Melrose Ave
Willowbrook Lot

Investment Services

4 Units
Land

5914 Vineland Ave

Land

22 Units

2640 St George St

12 Units

2 Units
24 Units

6318 Beck Ave
1744 Winona Blvd

7 Units
12 Units

Land

5150 Hollywood Blvd

Retail

22 Units

229 S Alexandria Ave

10 Units

Land

611 N Virgil Ave

2 Units

Partners CRE | KWBH
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Notable Closings

Partners CRE
609 S Meyler St

7 Units

11946 Goshen Ave

8 Units

119 S Orlando Blvd

5 Units

1412 N Formosa Ave

4 Units

1902 Cornhusker Dr, South Sioux City, NE

Retail

1620 N Normandie Ave

10 Units

508 N Ardmore Ave

5 Units

14535 Hartland St

12 Units

1670 S Rimpau Blvd

11 Units

Adelanto

30 Units

283 Hwy 105, Monument, CO

Land

4100 Melrose Ave

Land

205 N Berendo St

16 Units

1714 Garfield Pl

9 Units

1724 Armacost Ave

3 Units

1235 Boston St

3 Units

1331 N Poinsettia Pl

8 Units

1017 S Kingsley Dr

17 Units

3300 W. 3rd St

10 Units

1736 Ocean Park Blvd

933 S Gramercy Dr

11 Units

1400 2nd Ave

4 Units

8618 Whitworth Dr

8 Units

1121 N Coronado St

4 Units

826 N Formosa Ave

5 Units

3700 W 1st St

523 Alexandria Ave

9 Units

923 N Ardmore Ave

4 Units

8734 Tobias Ave

9 Units

527 E Hazel St

8 Units

1114 Eubanks St

8 Units

1311 Allesandro St

6 Units

1324 W 57th St

14 Units

1324 W 57th St

Retail

12 Units

14 Units

13567 Rye St

5 Units

1866 Silver Lake Blvd

5 Units

2576 S Sepulveda Blvd

2 Units

1522 W Gardena Blvd

3 Units

13571 Rye St

5 Units

826 N Wilcox Ave

7 Units

5816-18 La Mirada Ave

11 Units

1634 Arapahoe St

9 Units

766 N Maclay Ave

Retail

224 S Occidental Blvd

6 Units

15171 Arrow Route, Fontana, CA

Retail

4622 St Charles Pl

4 Units

5001 Melrose Ave

20 Units

5640 La Brea Blvd

44 Units

2840 Partridge Ave

10 Units

1334 2nd Ave

Investment Services

4 Units
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Notable Closings

Partners CRE
6318 Beck Ave

7 Units

15331 Rayen St

Industrial

218 S Occidental Blvd
608 S Davis St, Nashville, GA

8 Units
Retail

15553 E Mississippi Ave, Aurora, CO
1492 Sunset Blvd
7329 Elmwood Ave, Philadelphia, PA
5227 Vermont Ave

318 Market St

3 Units

325 W 84th Pl

1550 S Ardmore Ave

5 Units

6320 Beck

316 N Kenmore Ave

Land

6114 S Broadway

Retail
2 Units
Retail
4 Units
10 Units
Land
8 Units

1656 Ricardo St

4 Units

2480 Jetport

1121 N Coronado St

4 Units

1741 S Catalina St

2 Units

415 Loma Dr

9 Units

1259 N Loma Vista Dr

10 Units

Retail

5500 Bonner Ave

4 Units

5554 Bonner Ave

624 Grace St

5 Units

9128 National Blvd

8 Units

21 Units

15525 Nordhoff Ave

39 Units

3006 S Cloverdale Ave

8 Units

1230 Beachwood Dr

6 Units

4205 Alexandria Pl

15 Units

5514 Bonner Ave

12364 Osborne Pl

Land

Land

1400 2nd Ave

4 Units

414 S St Andrews Pl

10 Units

5533 Bonner Ave

9 Units

1006 Orange

16 Units

4810 Clinton St

6 Units

Salamon Portfolio

86 Units

232 S La Fayette

18 Units

9025 W 3rd

10 Units

13945 S Van Ness Ave
1217 Ogden Dr
240 Chicago Ave, Oak Park, IL

Retail
8 Units
Retail

1615 Hobart Blvd

14 Units

562 N Juanita Ave

6 Units

274 S La Fayette Park Place

Investment Services

117 Units

14826 Vanowen
1213 Gordon

Land
13 Units

848 Ridgewood

4 Units

13401 Victory

9 Units

5425 Denny Ave
507 Hayworth

Land
8 Units

Partners CRE | KWBH
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Featured in
the Media
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Featured in the Media
Los Angeles Business Journal Ad

B E V E R LY H I L L S

WELCOMES
Highlighted Listings

Echo Park

Figueroa

$11,750,000

$10,000,000

Highlighted Escrows

Argyle

Tujunga

$19,500,000

$8,500,000

Partners CRE is a national investment real estate advisory and brokerage ﬁrm, based in Beverly Hills, specializing in the sale
of income producing properties. The Firm’s management has overseen the successful sale and closing of approximately
5,000 apartment units, and 1,000,000 square feet of ofﬁce buildings and retail centers.
CoStar 2019, 2020 Broker Nominees

LA Times 2021 Visionary

LA Times 2022 Visionary

1.6B Lifetime Sales

Shaya Braverman

Morgan McMullin

Dario Svidler

Peter Svidler | DRE 01390490

M: 310 614 8572
shaya@bravermancre.com

M: 310 968 2454
morgan@mcmullincre.com

M: 818 653 2663
dario@svidlercre.com

Will Bouton | DRE 02121426

DRE 01861842

DRE 01716570

DRE 01884474

Executive Vice President

Investment Services

Executive Vice President

Executive Vice President

Almog Strikowski | DRE 01986816
Brian Riviera | DRE 01992630

James Cheung | DRE 01940778

Information deemed reliable but not guaranteed. Buyer and seller are advised to do their own investigations regarding total square footage, permits and other information. If you have a brokerage
relationship with another agency this is not intended as a solicitation. Each ofﬁce is independently owned and operated. DRE# 01428775
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Featured in the Media
San Fernando Valley Business Journal Awards 2020

Investment Services
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Featured in the Media

Dario Svidler

Compass Commercial

Investment Services

Morgan McMullin

Compass Commercial

Shaya Braverman

Compass Commercial
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canvas to implement their value-add strategy,”
Goldstein said in a statement.
According to Goldstein, Selworth Apartments is the only property with more than 20
units to have sold in the immediate area in the
last two decades.
“Well-located assets with a good ‘story’
have continued to trade throughout the 2020
pandemic as investors are flocking to stabilized
markets to ensure downside protection,” he
said. “This bodes well for our business model
as middle-market experts with an emphasis on
premier submarkets throughout Los Angeles
County.”
The second site to sell is at 950 S. St.
Andrews Place in Koreatown. MontgomSylmar Site: Shaya Braverman
ery Partners Inc. sold the 28-unit property,
worked on the sale of the Mountain
which was built in 1964, to an individual for
View Manor apartments.
$6.9 million.
“The seller has strategically been repatriating capital to other markets outside of Los Angeles, and the sale of 950 S. St. Andrews Place
afforded the seller the opportunity to once
again capitalize on this strategy,” Schellinger
said in a statement.
In a press release, NorthMarq added that
investors are looking at properties where higher
or similar rents can be achieved if residents
move out.
“If an investor is comfortable with the
going-in yield, and comfortable with their lender’s interest reserve requirements, once they are
able (to) ascertain that current collections will
either hold or improve should any of the existing tenants vacate, we’re quite confident that
we’ll facilitate the sale. Both 7941 Selma and
950 S. St. Andrews Place are great examples of
that,” Schellinger said in a statement.

Commercial group carves its own path inside Compass
By HANNAH MADANS Staff Reporter
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Partners CRE Closes
$200 Million in Sales
Selworth Apartments

BUYER: Veritas Investments Inc.
SELLER: An individual
ADDRESS: 7941 Selma Ave., Hollywood Hills West
PRICE: $13.6 million
UNITS: 35
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It was a cash-on-hand deal in an off-market
transaction.
“This investment demonstrates Rexford’s
sharp-shooter advantage by leveraging our
proprietary originations platform to acquire
an 18-building portfolio of irreplaceable
industrial properties through an off-market
transaction in one of the nation’s lowest-supply, highest-demand submarkets,” Rexford
Co-Chief Executives Howard Schwimmer
and Michael Frankel said in a statement.
“Located adjacent to the Van Nuys Airport

PHOTO BY THOMAS WASPER

Part of Portfolio: 16311 Stagg St., one of 18 warehouses in Rexford’s Van Nuys buy.

Featured in the Media
in the San Fernando Valley submarket, Van
Nuys Airport Industrial Center provides exceptional last mile and e-commerce functionality servicing the San Fernando Valley and
West Los Angeles markets, one of the largest
concentrations of population and consumption
in the nation. As we look forward, we remain
very pleased with the opportunities before us

to drive accretive internal and external growth
designed to enhance shareholder value.”
Rexford noted the properties are ideally
suited to serve logistics tenants with individual leasable spaces up to 42,000 square
feet with premium functionality including
dock-high loading, modern clear heights and
secured truck storage yards.

‘Workforce’ Multifamily for $29M
Mountain View Manor in
Sylmar hosts 200 units.
By MICHAEL AUSHENKER Staff Reporter

Positive Investment has closed one of
the largest 2020 deals in Los Angeles with
its purchase of the Mountain View Manor apartments at 12960 Dronfield Ave. in
Sylmar, where 200 units traded for $29.4
million, or $147,000 per unit.
Built in 1964 and renovated in 1999,
Mountain View Manor covers more than
4 acres with a mix of studio, 1-, 2- and
3-bedroom units averaging 768 square feet.
The property includes six buildings, two
common areas, three laundry facilities and
two swimming pools.
Compass Commercial Senior Vice
President Shaya Braverman and Compass
associate Brendan Brown represented
Positive and seller 21 Alpha Group in an
off-market transaction.
Mountain View Manor last changed
hands in 2018, when it was purchased for
$30.5 million, or $149, 264 per unit. At the
time, the multifamily asset featured a total
of 204 units.
“While the pandemic induced a slowdown early this year, we are starting to see
an uptick in commercial sales, and we are
thrilled to have represented both the buyer
and the seller in this successful sale,” said
Compass Chief Executive Robert Reffkin
in a statement.
“Mountain View Manor is a rare, sizeable multifamily asset catered for the most
in-demand workforce rental housing. This
property was love at first sight for us. We
are thrilled to be the new owners,” addInvestment Services

Economical: Mountain View Manor at 12960 Dronfield Ave. sold for $147,000 a unit.

ed Srinivas Yalamanchili with Positive
Investment.
In a conversation with the Business
Journal, Braverman and Brown discussed
the intricacies of the deal. Brown found the
property a year ago and at the time, he said,
the owners were not interested in selling.
The two agents said that a combination of
low interest rates and high potential is what
fueled the deal.
“Sylmar is not the sexiest neighborhood,” Braverman told the Business Journal. “(Yet) there’s a list of people waiting to
get into a property like this.”
Brown noted that the apartments are rent

controlled by state government decree.
“People want to have that guaranteed
rent,” Braverman said, especially with a
nonprofit behind the buyout.
As for the owners, who will surely make
upgrades to the site, Brown said, “they own
other properties in the area. They’re able to
capitalize on this return.”
With multiple deals in play at the Beverly Hills-based Compass, including a pair of
commercial properties in West Hollywood
and a $4.5 million industrial site in Sherman
Oaks, Braverman said that the year 2020
has been “the busiest we’ve ever been in
our careers.”

audio/visual impaired individuals. Additionally, upgrades will be made to unit finishes,
common areas, property exteriors and grounds.
As a tenant-in-place rehab, renters will move
into completed units that were previously held
vacant. No tenant will be temporarily or permanently relocated offsite during the process.
“The Los Angeles County 2020 Affordable
Housing Needs Report said that 84 percent
of very low-income households are cost-burdened,” said Hunt Capital Partners Executive
Managing Director Dana Mayo in a statement.
“Extending the life and affordability of Apple
Tree Village is a step toward addressing this
need. We are pleased to preserve Apple Tree
Village and provide housing options for those
who need it most.”
Upon completion of the rehab in December,
Apple Tree Village will offer 47 two-bedroom
and 75 three-bedroom renovated units. Units
are set aside for households earning up to 30,
40 and 50 percent of the area median income,
with one two-bedroom and two three-bedroom
exempt units. Community amenities include
a business center, community room, laundry
facilities, outdoor recreation space and on-site
management.
The development will also benefit from
free supportive services for residents provided by Initiating Change in Neighborhoods
Community Development Corp. These
services will include 10 hours per week of
after school programs and 84 hours per year of
instructor-led educational health and wellness
or skill-building courses.
The $13.7 million federal low-income
housing tax credit equity financing is only one
component of Apple Tree Village’s overall
development cost, which totaled $44.3 million.
Deutsche Bank provided a $30 million construction loan, along with a $19.5 million permanent loan. Hunt Capital Partners facilitated
the investment through Hunt Capital Partners
Tax Credit Fund 39, a proprietary investment
fund.
ABS Properties Inc., a company solely
owned by Samir Srivastava, served as the administrative general partner and developer, and
provided a $4 million seller note. The general
contractor is Precision General Commercial
Contractors Inc. and Grace Partnership Inc.
is project architect. Genessy Management
and Development LLC acts as management
agent.
Hunt Capital Partners is the tax credit syndication division of Hunt Cos. Inc., specializing
in the sponsorship of federal and state low-income housing, historic and solar tax credit
investments funds. Since its 2010 inception,
Hunt has raised over $2.2 billion in tax credit
equity across more than 40 proprietary and
multi-investor funds.
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The nine-building, 90,000-square-foot property at 2626 Lacy Street, across the street from the Lincoln/Cypress
therealdeal.com/la/2017/08/22/la-confidential-studio-lot-sells-for-20m/
Metro Station, was home to Lacy Street Production Center for more than 35 years.
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1/2

The complex sits on 2 acres of land. The seller was Don Randles, via a family trust, according to property records.
Morgan McMullin of Partners Trust commercial division had the listing. Jack Cline of Lee & Associates
represented the buyer, according to sources. McMullin and Cline could not be reached for comment.
Columbia Mills is located within the Cornﬁeld Arroyo Seco Speciﬁc Plan (CASP), which sets the planning
guidelines through 2035. CASP was adopted in 2012 and does not mandate parking requirements — making it
the ﬁrst in the city to fully exclude them.
“Catch Me If You Can,” “Seabiscuit,” “Saw,” “Cagney & Lacey” and “The Addams Family” were also ﬁlmed on the
site.
Tags: Buck Design, Commercial Real Estate, lincoln heights
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The City of West Hollywood recently acquired 22k sf of retail space along Santa Monica
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The property sits in a high-traffic area and is occupied by Crossroads Trading Co, Peter's
Cleaners, and Joey’s Café. The city plans to collect rent and potentially redevelop the site
in the future.
Morgan McMullin, Dario Svidler, Shaya Braverman of Compass Commercial represented the
buyer and the seller, Broudy Axelrood LLC, in the transaction.
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When Rayni Williams, one-half of the power duo
at the Williams & Williams Estates Group in Beverly
Hills, began selling homes with her husband Branden
Williams in 2006, she had trouble convincing her
clients to put down big money for what she felt
were imperfect abodes. “Many of the speculators were men and not thinking with a woman’s
[point of view],” she recalled. “There wasn’t proper
lighting for makeup mirrors, or the skylights in the
closets weren’t protecting expensive clothing. We
were seeing little finite details like this and getting
frustrated, because we only had a certain amount of
product to sell, but we had a surplus of buyers with
needs.” Realizing there was a void in the market,
the husband-and-wife team took matters into their
own hands. The couple decided they would buy a
house in the same area they were selling in — the
tony Trousdale Estates — and remodel it. What
started as a renovation turned into a four-year
redevelopment, an initial foray into what became a
Investment Services

new line of business for the high-powered brokers.
The development side of the residential real estate
business is now calling other top brokers beside the
Williamses. While the scope of such endeavors can
vary greatly, brokers said their deal-making expertise
has helped them broaden their horizons, perhaps by
engaging in a passion project, or even bolstered their
own bottom lines. Kurt Rappaport, co-founder of the
Westside Estate Agency, is among the select group
of brokers juggling sales and development. He is
currently building a three-acre residential compound
in Brentwood Park, in addition to opening a private
club in West Hollywood and revitalizing a commercial
property in Beverly Hills. “I think the key to any field
is ownership,” Rappaport said. “When you’re the
owner of a property, you bear the risk, but also the
reward. It’s just something I knew instinctively.”
Dabbling in Development Rappaport got involved in
development, which he prefers to call the “ownership
side” of the real estate business, early in his career.
He claims that both jobs are “just different facets of
the same thing,” and contends that being a broker
has helped his development projects by putting him
“in the forefront of the most interesting properties
and deals.” “Some of the best deals I’ve made are
deals that have been on the market for a long time
and no one wanted them,” he said. “Knowing the
timing and having the vision have been key components to making great deals.” (Rappaport recently
bought one of his own listings for the Brentwood

estate he is amassing.) Dario Svidler, a commercial
broker at Compass who also develops apartments
and small lot-homes, agrees that both sides of the
businesses “complement each other.” “It’s important
for sellers to know that I’m not just trying to sell
them a property — I’m on the front lines,” he said.
“I’m trying to explain to them the process of building
in one area over another because I’ve done it.” Unlike
brokers lured by the profits they see developers
making on their deals, Svidler got into brokerage
after getting his feet wet in development. Coming
from a construction family — Svidler Construction is
based in Woodland Hills — Svidler grew up around
builders and often worked on the back-end or financial side of the business. Svidler said he got into brokerage because he was attracted to the transactional
aspect of buying and selling land for his family. “It
just kind pulled me in that direction,” he said. “Most
people romanticize the construction project, but for
me, construction moves really slow.” Today, Svidler
mostly works independently of his family, developing
mid-tier residential projects in North Hollywood. The
nature of the real estate business allows brokers to
balance their building pursuits. On the development
side, an individual might only need a weekly status
call or an early 8 a.m. visit to a construction site to
make sure that a project is running smoothly. Doing
deals, on the other hand, offers a bit more flexibility,
as such work can be done remotely or after-hours.
Still, balancing both jobs can still result in a tug of

war, one that has to be delicately maintained so as
not to upset the boss, such as the owner of a brokerage. Michael Nourmand, president of the family-run
Nourmand & Associates, said he has dabbled with a
few residential projects, having worked on a pair of
house flips in 2014 and 2015. In the end, however,
Nourmand decided it would be more profitable for
him to stick with his brokerage duties. “It is very time
consuming in general,” he said. “There’s a fair amount
of stress and you’re also tying up capital. I looked and
thought, ‘Am I making more money brokering deals
or am I making more money doing development?’”
Agents who dabble in building and brokerage can run
into additional liability issues as the matter of dual
agency arises. Dual agency — which is illegal in some
states — occurs when an agent represents both sides
on a deal. Another concern is in the actual product
an agent may be selling under the brokerage banner,
said Jeff Hyland, co-founder of Hilton & Hyland.
“What happens if the agent didn’t do a good job or
hired the wrong subcontractor and [upset clients]
look to the brokerage firm because the brokerage has
deep pockets?” Hyland asked. “You have to be very
sensitive to what you’re doing because these things
don’t expire when the escrow closes. A lot could go
wrong there.” While Nourmand is “O.K. with agents
doing [development deals],” as president of a brokerage himself, his “biggest concern is from a liability
standpoint.” As a precaution, Nourman has made it a
rule that agents who are representing themselves as
owners are also not allowed to represent a potential
home buyer. Rappaport said he never “co-mingles”
his businesses, and always prioritizes the client if his
brokerage and development operations were ever to
conflict. Williams echoed that sentiment, noting that
she “always puts client needs” first. After taking four
years to complete their first project in Trousdale,
one that she and her husband kept for personal use,
Williams said the duo has learned to build homes
“with less emotion” and “more calculated moves.” In
the last eight years, the Williamses have worked on a
handful of other ground-up projects, including a $33
million home designed in part by Lenny Kravitz.
They are now building another ground-up development, which Williams said will be a “grand slam based
on size, view and style.” For many brokers, including
the Williamses, building seems to be in their plans
for the foreseeable future. “I couldn’t do one without
the other,” Williams said. “If I just look at myself as
a realtor, it might be unfulfilling, but I look at myself
as an adviser with a design and realtor background. I
like to sell and build.”
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310. 686. 6061
justin.ruder@compass.com
DRE 02080759

For more info, please contact: team@partnerscrela.com
150 S. Rodeo Drive, Suite 100 | Beverly Hills, CA 90212
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Featured in the Media

http://labusinessjournal.com/news/2018/nov/27/commercial-real-estate-2019-outlook-discussing-cur/
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Featured in the Media
http://labusinessjournal.com/news/2019/jan/11/wood-good/
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Featured in the Media

https://www.bisnow.com/los-angeles/news/commercial-real-estate/
paciﬁc-union-launches-commercial-real-estate-division-in-losangeles-90013

Investment Services

Partners CRE | KWBH

40

Partners CRE
Why Partners CRE?
For your business to succeed, you need to be in the right
place at the right time. That’s where we come in.
Knowledgeable. Versatile. Thorough.
Comprising a national network of experienced agents, Partners CRE
conducts meticulous analysis and provides trusted advice to business
owners from coast to coast.
Leveraging best-in-class technology and support, our agents provide
comprehensive options to strategic direction—now and long into
the future. With proven track records and an ever-present eye on
market trends, Partners CRE makes it our business to develop an
innate understanding of yours.

Commercial Brokerage Services
1. Acquisition & Disposition
•
•
•
•
•
•
•
•
•

Multi-family & Mixed Use Sales
Retail & Shopping Centers
Hospitality Sales
Healthcare Sales & Leasing
Business Brokerage Services
Land & Development Opportunities
Industrial & Warehouse Sales & Leasing
Office Sales & Leasing
Automotive

2. Landlord & Tenant Representation
•
•
•
•

Lease Negotiations
Office Building & Landlord Representation
Retail
Multifamily agency leasing

3. Advisory & Consultation
•
•
•

Investment Services

Valuation & Advisory
Consultancy
Property Marketing
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Partners CRE
Acquisition & Disposition

Landlord &
Tenant Representation

Brokers at Partners CRE have a proven track record of successfully
representing buyers and sellers in a wide array of building types
across the country.

Partners CRE brokers represent both landlord and tenant
clients nationally.

Through our intimate knowledge of the industry and the market, our experienced
professionals are uniquely qualified to advise you on the best investment
opportunities for your business.

Landlord Representation

Building Types

Partners CRE brokers utilize their proven expertise in the commercial
real estate industry to assist landlords in achieving maximum value
of their property by marketing to potential tenants and negotiating
leases, thereby improving/influencing tenant retention.

• Multifamily and Mixed Use Sales

Tenant Representation

• Retail & Shopping Centers
• Hospitality Sales
• Land & Development Opportunities

Our experienced brokers work with their clients to identify
their office or retail space needs and locate the ideal space in
influential neighborhoods with the maximum value.

• Industrial & Warehouse Sales & Leasing
• Office Sales & Leasing

Includes:

• Healthcare Sales & Leasing
• Business Brokerage Services

• Office Buildings

• Automotive

• Retail

• Air-Rights

• Lease Negotiations

In acquisitions, whether you are looking for multi-family buildings or development
sites, we work to service your real estate needs while meeting your financial goals.
In disposition, we provide you with a comprehensive analysis of similar spaces in
the marketplace and promote your listing via appropriate marketing outlets to find
the ideal buyer.

Investment Services
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Partners CRE
Advisory & Consulting

A Comprehensive Approach

Partners CRE brokers apply in-depth Commercial Real
Estate and market knowledge to maximize return on
your real estate assets.

Partners CRE is a national network of rigorously vetted and
highly skilled agents who truly understand their client’s
business objectives and look at commercial real estate as a
bigger picture.

Our brokers will act in an advisory capacity to provide a valuation
on their real estate asset and a strategic plan for moving forward in
the current market. The comprehensive plan can include property
marketing and next steps in either acquisitions or leasing.

Our Agent Commitment
Commercial real estate transactions demand an agent that is committed to

Includes:
•

Valuation & Advisory

•

Consultancy

•

Property Marketing

Investment Services

providing a streamlined and stress-free experience.
Every Partners CRE agent commits to:

1

Developing a meticulous in-depth market, pricing, and listing
value proposition analysis.

2

Getting your listing in front of targeted and vetted investors with
a domestic and international reach.

3

Providing step-by-step assistance during escrow, signing authority
verification, due diligence, and closing documents.
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For more information please contact
our exclusive sales agents:
DARIO SVIDLER
Executive Vice President
818.653.2663
dario@svidlercre.com
DRE 01884474

KW Beverly Hills is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01428775. All material presented herein is intended for informational
purposes only and is compiled from sources deemed reliable but has not been verified. Changes in price, condition, sale or withdrawal may be made without notice. No statement is made as to accuracy of any
description. All measurements and square footage are approximate.

